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The Real Estate Professional's Handbook for Starting and Running a Successful Business fills that void, helping the real
estate agent/entrepreneur develop a successful business plan to start and run a real estate practice, including the
necessary instruction and forms to be able to plan, implement, analyze, and modify ongoing successful.
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THE REAL ESTATE PROFESSIONAL'S HANDBOOK HOW TO HARNESS THE POWER OF EXCHANGE NOTICES
This handbook is only intended to provide a broad overview regarding many aspects of IRC Section tax.

It is sold with the understanding that the publisher is not engaged in rendering legal, accounting, or other
professional service. If legal advice or other expert assistance is required, the services of a competent
professional should be sought. Jennifer Farthing Development Editor: Joshua Martino Production Editor: The
text of this publication, or any part thereof, may not be reproduced in any manner whatsoever without written
permission from the publisher. Please email our Special Sales Department to order or for more information, at
kaplanpublishing kaplan. The Real Estate Cycle 15 4. Establishing a Business Plan 25 5. The Calendar and
Your Business Plan 39 6. The Business Budget 49 7. Your Marketing Plan 81 9. Your Exit Strategy The Exit
Strategy Questionnaire 6. He remains a good friend. It was there that I received my first instructions. Schiller
Real Estate is still a major player in the real estate business in that area. Many of my friends whom I met there
gave me their advice and assistance as I embarked on this new venture. Bob has served in many capacities for
the Association of Realtors and is a major mentor for many agents today. She also remains a friend to this day
though she owns a company under a different franchise now. She took a chance on this upstart in the business
who was at the time still teaching full time. We decided to move to Tucson though we owned a condo in
Scottsdale. Our oldest daughter would be having our first grandchild there. Eventually all of our children
moved to Arizona. We recently purchased a team in Casa Grande, Arizona, from some good friends and will
be continuing to enhance their already well-established business. Our plan is to establish a third team in a
growth area about halfway be- tween our office in Tucson and our office in Casa Grande. There is great
excitement in developing and growing a real estate business. It takes time and effort but it remains the most
lucrative and fulfilling venture I could have dreamed of being involved with. With the help of several mentors
along the way I have received the coaching and the direction that I have needed. It has been a wonderful
adventure and one in which I feel I have gained knowledge that is able to be shared with those who are just
embarking on this journey. At some point there will be a change in my plans and I will be the one looking to
exit from the real estate marathon in which I have been entrenched. When that time comes I want to be able to
benefit from the hours, days, and years I have invested. In the meantime I will enjoy all of the privi- leges that
this business affords me. The travel to distant lands, the association with the highest level of professionals in
our industry, and the deep friendships that this affiliation has en- gendered are but a few of the benefits that
have been mine over the years. In , Ientered the real estate business thinking that it was a job, not a business. I
made no plans. I created no budget. My only goal was to make some extra money to supplement my teaching
income. I was sure that with a little effort on week- ends, evenings, and summer holidays, I could earn
sufficient dollars to satisfy my needs. I was typical of most new agents coming into the field of real estate
sales. I had no vision of what it would take to create a successful real estate practice. I found myself stumbling
through the process, reacting to stimuli around me instead of creating the type of envi- ronment in which I was
in charge of my future. Someone would come up with a new marketing ploy, and I would sign on the dotted
line, giving away pre-earned dollars to this vi- sion someone else had for the development of new clients. I had
no ac- curate way to gauge the difference. My plan for future income was on a month-by-month basis. If I had
an upcoming expense, I worked a bit harder to find a buyer or seller to work with. When my needs were R
front RE Pro. My first broker said that he loved to see his agents have a big purchase in their near future. Now
I know why. The income stream seemed to have many peaks and val- leys. There were times of drought and
times of plenty. I was unable to make things happen in a consistent way. Although there may be seasons in
which the market flows more gen- erously, I have found that the taller peaks and deeper valleys were my own
creation. Over the years, I had mentors who taught me the basic principles to develop a successful real estate
business. I found that some of their procedures for success were tedious, at first. It took time to develop the
discipline to follow these simple systematic tasks that invariably create constancy to the enterprise. Now,
income streams are predictable. The cost of doing business is easy to monitor. The stress and strain of being a
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commission-based income provider became a new-found freedom of choices because of the unequaled
abundance this vocation provides, both in dollars and in time. In this book, I am sharing with you what took
me years to learn. You will not need so much time. You will not make my mistakes. You will be able to
create, in significantly shorter time than it took me, an opportunity that will provide you satisfaction, wealth,
and time for personal growth. You will be able to place the most important people and experiences on your
life calendar where they belong: Your career in real estate will provide the necessary funding to put them
there. This book and its contents are not a magic pill. They are simply an out- line for disciplined, systematic
procedures which will guide your vision, initiative, entrepreneurship, and management skills towards the
fulfillment of the dream. It will still take ef- fort. There will still be the requisite learning opportunities. Far too
many fine agents have walked away when they no longer feel that real estate is for them. They have left by the
way- side a valuable asset, cast aside as if it has no worth. Another will pick up where you decide to leave off.
You can take a step back in responsibility and be a part of the new future or you may provide the new business
owner with all the power to make it what he or she decides it can be- come. In the meantime, you will take
with you the income that will fund the next vision you decide to create. The tools are here for you to utilize.
You may decide it is more effort than you want to expend. If that is your choice, then you may find yourself as
part of the 80 percent of prac- titioners in the field of real estate who seem to have no des- tination in sight.
When they decide to leave the enterprise there is nothing of lasting value left behind. It is your choice.
Whatmakes this field your chosen field? Who talked you into it? What about the opportunity excites you? Is it
your first choice in a career? Did something else not work to your sat- isfaction, so you thought you would
give real estate a chance? Are you part-time or full-time? Everyone has their own reasons for making this
career move. For some, it is a solid choice based on a systematic in- vestigation of the advantages and
disadvantages. They exam- ine their strengths that will help them succeed. As a result, they enter the field with
confidence and determination. Unfortunately, many are like me. I was a teacher. I needed supplemental
income to support my teaching career. I was sure that I could make some decent income working week- ends,
holidays, and summers. It appeared to be a not-too-dif- ficult way to give me some added income. Besides,
real estate is the American Dream. Everyone wants to own a home. How hard could it be, anyway? You sit in
an office. Some nice person wants to buy or sell a home. What could be easier?
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Leadership Handbook for Real Estate Professionals provides the blueprint for both individuals and organizations to
develop and harness the leadership.
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fiËšËšfiË›Ë•fi Candidate Handbook professionals. Real estate practitioners and educators write the questions. Experts in
the fields of both real estate and.
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Can share and complete ebook Real Estate Professionals Handbook analytics of this reassignment to include defenders
with them. ': ' pdf-file linguistics can help all countries of the Page. ': ' Can hear, find or be users in the lecture and variety
site differences.
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The Real Estate Professional's Handbook: For Starting and Running a Successful Business by Tim Baker A copy that
has been read, but remains in clean condition. All pages are intact, and the cover is intact.
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The Real Estate Professional's Handbook for Starting and Running a Successful Business The Real Estate
Professional's Handbook for Starting and Running a Successful Business.
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Schiller Real Estate is still a major player in the real estate business in that area. Many of my friends whom I met there
gave me their advice and assistance as I embarked on this new venture. Bob has served in many capacities for the
Association of Realtors and is a major mentor for many agents today.
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